FROM
SHOWINGS

Buying a home doesn’t
have to feel
overwhelming.
This guide shows you

exactly what to expect,

step by step.




WE WORK HARD

I FOR OURCIa1Z

#1 OFFICE IN GRAYS HARBOR

We're home grown and help clients buy and sell a lot of real estate!

OUR HOMES CLOSE FASTER

SRG helped close ~10% faster in 2025

OUR OFFERS GET ACCEPTED

Our ofters get accepted 71% of the time - significantly higher than the average!
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team that knows how to win in cnmpeﬁﬁvt Situations.

What this means for bu_\_’crs: strong pricing insigh'
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We believe in 100% transparency and unparalleled communication with local expertise and top notch service for our
friends, neighbors and community. Our focus is exclusively on Grays Harbor real estate- single family, commercial,
multi family, and vacant land. We ofter team based service with office locations in Aberdeen, Hoquiam, Westport,

Montesano, and Ocean Shores.

Voted Twin Harbors’ #1 real estate office every year in business and the stats to prove it, we sell more homes
than anyone in GH. Welcome to our guide to buying your new home in the simplest, most profitable way!

Thank you for taking a look at what makes us different.
THE SRG DIFFERENCE
Buying vour first home can feel overwhelming, and that's normal. Our role is to make sure you never feel rushed, unsure,
or alone in the process. At Spivey Realty Group, buyers are supported by a full in-house team that explains each step
before decisions are required, helps you understand true costs up front, and protects your interests from ofter to closing.

We guide pricing, neighborhoods, and strategy while advocating for you in negotiations and inspections so you can move

forward with confidence.

the begt ..onere frw.’

[n most cases, buyers do not pay their agent directly; compensation is typically covered by the seller.

LET'S GET STARTED
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Every purchase is different. and not every step applies to every buyer.
Your agent will guide you t'hnmgh what matters ﬁn':qurr situation.

CHOOSE YOUR BUYER'S AGENT! f%ﬁ% -7

Finding the best agent for you is the most critical decision you can make - think communication and
negoriation skills, marker knowledge, availability, and rrusc.

COST: ~2.5-3% OF THE SALE PRICE (MOST OFTEN PAID BY SELLER)

ESTABLISHING YOUR BUDGET A g-1
Work with a lender to ger approved and we'll confirm your max purchase price, loan type, down
payment, and whether you need closing cost assistance!

COST: INCLUDED

DEFINING YOUR DREAM HOMEPZA

Work with your agent to establish - max purchase price if the house is }')Llf'u_l: min # of
hcdmmmﬂa athrooms, rown(s) and any must-haves (garage, fenced yard, RV parking)

COST: INCLUDED

START THE HUNT! A

We both keep a close eye on current and furure homes on market - touring the one(s) that meet your
dream-home criteria and are financeable by your loan type!

COST: PART OF THE COMMISSION

MAKING AN OFFER! A

We found your dream home, made an ofter - and EhL\ accepted! Congratulations! Earnest money is
due to the title company within 2 days of mutual acceprance (NWMLS standard).

COST: $1000-5000+ (DEPENDS ON OFFER TERMS)

INSPECTION/APPRAISAL TIMELINEpZ 15-17

First, home inspection - let’s check out the nitty gritey of your dream home. After that, we request
lender to order appraisal!

COST: ~$450 FOR INSPECTION, ~1000 FOR APPRAISAL

SIGN, CLOSE & CONGRATSE (§-20
From acceprance to recording, most closings take 35-40 days! You'll sign at the escrow company, bring
any funds to close, and then we record typically that afternoon.

COST: DEPENDS -LENDER AND ESCROW WILL CONFIRM FOR YOU!

MOVE IN & HAPPILY HOME EVER AFTER £ 21-23

Contractually, the seller has until gpm on the recording date to vacate. Normally, they're out by the
“home has recorded” call from escrow! We coordinate rogether for key delivery. G ongrats 1L,1|n'



Chovsing: Your Agent

Choosing the right agent is one of the most important steps in your home- buying journey. Your agent will be your
guidc, negotiator, and advocate from stare to finish. Look for an agent with local expertise who understands the area,
inc]uding ncig]'ll‘ror]'loods, schools, and market trends. If chis is your first home, (lS]{inS questions is Cxpcctcd. That's
how good decisions are made. Communication is key—choose someone who listens, answers your questions promptly.
and keeps you informed. No question is too small—this is your first home, and understanding the process is what we're
here to ensure for you. Experience matters, so find an agent with a proven track record of success in the local market.

You don’t need to know everything. That's our job.

At SRG, our agents not only have extensive experience but also use cutting-edge tools like listing alerts and virtual
tours to make your search seamless. ('j(ﬁl'npntihilit_\' is equ 11”_\-’ impo rtant—work with someone who understands your
goals, respects your preferences, and makes you feel comfortable throughout the process. Don't forget to read reviews
and testimonials from past clients to see what sets SRG agents apart. Consistently voted the #1 real estate office in
Grays Harbor, we're proud to pair you with an agent who's the perfect fit for your needs and ready to help you find

vour dream home.
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A dCdiCilECd tcam SLE}JPOI’[’il’lg your ngCl'IE, your }'.'!Lll'i.:‘l"lilSC1 Ell'ld Vour outccome.

From the voice to the vision, these members work hand in hand with vour agent, largely behind the

scenes to make the process simple and seamless!
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When purchasing a home, you'll encounter two types of real estate agents:

* Seller's Agents (Listing Agents): Represent the seller’s interests.

* Buyer’s Agents: Represent your interests as the buver.
Buyer’s Agency refers to the legal and professional relationship between a buyer and their agent. A
buyer’s agent is obligated—Dboth legally and ethically—to prioritize your best interests above all else. This
includes:

* Acting with fiduciary responsibility.

. Disdnsing known issues about properties.

¢ Negotiating on your behalf.

¢ Providing expert guidance every step of the way.
Starting in 2024, new legal standards require buyer-clients to sign a Buyer's Agency Agreement before

engaging in real estate services.

. What is a Buyer Agency Agreement?

This agreement ensures clear communication, accountability, and

commitment between you and your agent. Key benefits include:
* Dedicated Help: A contracted agent to guide you in finding

your dream 1'[0]‘1‘[(3, ﬂ

* Defined Roles: Clear expectations, responsibilities, and

THIS HOUSE

compensation terms. =
* Timeframes: Specific start and end dates for your agent /

relationship.

. Who Pays for a Buyer’s Agent?

The process for compensating your buyer’s agent typically works

as follows:
t. You and your agent agree on a commission percentage in the
Buyer’s Agency Agreement.
2. Your agent seeks compensation from the seller (this remains
the industry standard).

3.1f the seller’s offered commission matches the agreed

percentage, the seller’s proceeds cover your agent’s fee.

Your agent walks you through exactly how they're paid before you sign.
In most sales, the seller’s proceeds cover your agent’s fee, so there’s
no added cost to you. Ask us anything; it’s all in writing,

With a Buyer's Agency Agreement, you gain a dedicated advocate committed to your success. At

SRG, we ensure this relationship is transparent, professional, and designed to help you achieve your

home-buying goals.
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You (the bu_\-‘L‘l‘), SRG (_\'nul‘ :1gm’1t), and the lender of
choice will all work hand-in-hand to make sure we
present the best, strongest offer on our new home.
Communication between and among all of us is

critical for your success!

Securing the 1‘ighl‘ {"in;lrlcing is4a Iu:_\_' step in 11L1_\-'ing a
home, and loan pre-approval makes the process
smoother. l’l'c—zlplr‘rrox-'zll involves a lender reviewing
vour financial details—like income, credit score, and
debt-to-income ratio—and providing a conditional
loan amount. This not only clarifies your budget but
also shows sellers you're a serious buyer, making your

offers more competitive.

To get pre-approved, you'll need documents like pay

stubs, tax recrurns, and bank statements. Your SRG

agent can connect you with trusted lenders who know

the local market. Once approved, your pre-approval

| e I I de I S letter will guide your search and prepare vou to act

quickly when yvou find the right home.

& DR E_;ADDRO\;{;AL There are different loan types to consider.

Conventional loans work well for buyers with good

Sell 5 el ekl aee inerds el credit and larger down payments, while FHA loans are

acllers 1 Oday s market are immcreasin E b = .

seplinng pe -11.'!;.11 val letters from s ou-ld b great for those with smaller down payments or lower
o el OV etrers [rom w -De =

2 ‘recdit scores. V/ s are a tantastic opti or

buyers priot to showing, If you're already pre- credit scores. VA loans are a fantastic option for

. eligible veterans, and USDA loans suit rural buyers.

approved, great! Just provide that letter to = . ol

your SRG agent If not. we can help you get Your lender will help identify the best loan for vour

SEE arent. . we ¢ Ip you get ; 5

chere! needs.

‘here!

We havesa carated lise of cop lenders that [t’s important to understand costs like the down

fe have a curate s *nders thi

; = 5 payment (typically 3-20% of the home price), closing

work in your area. They offer loan programs 2 - ; )

- = e 0y . = TR . a1 - e iy I X
N bu_\-'ers, bu_\-'ers e e ol costs (2-5%), and private mortgage insurance (I MI) if
. applicable. During this process, avoid major purchases,

veteran loans, reverse mortgage options and

more. Each loan tvoe ha cain down new debe, or job changes, as they could impact your
ore. Lac Qar \I. [ as certcal OWT e &

; ’ ; approval.

payment options and credit score

requirements (see next pages).



KNOWING YOUR %1%

In most cases, buyer representation is paid through the seller as part of the transaction, not directly by the buyer.

The cost of buying a home varies
depending on if it's your first home, a
vacation home or commercial or multi-

famil y.

Generally, this is the breakdown you can

cxpect Lo s¢e on your PUI‘CI'I;-ISC.

'-'Buying down" the rate means paying a _ﬂar
sum now to lower the interest rate over the

whole loan.

FARNEST MONEY

Often 1% of the offer amount will need to be deposited
to the escrow account within 2 d:l_\_'s of murual
acceptance (NWMLS standard) and gers ;lpplicd to your
closing costs/down payment and is refunded to you

should the inspection go poorly and we want to rescind.

APPRAISAI

$800-$1500 (paid at closing normally)

ESCROW FEES
This varies but is typically around 1% of the

sales price.

LOAN ORIGINATION FEES
The lender's compensation for helping you

get a home loan (up to 1% of sale price).

PREPAID INSURANCE
3 months of homeowner's and up to first year

of flood + 3 months (15 total months).

PREPAID PROPERTY TAXES

3 months' worth.

Total: ~3% of the sales price unless buying with an
FHA/USDA loan, then closer to 4%. If you want to
"buy down" the rate, you can have more costs,

perhaps an additional 1-3%

Thege dre W,{, aeslT, et Surllpr{ls.zs Vit o.ﬁ,cm'“ anol benoler nill revien exoot runbers pifh g %rrre.- am.?ﬁlw_g, 2 olue



Faeterg WWW WMWMG o dra?g Horbor

When buying a home in Grays Harbor, your mortgage payment is more than just the principal and interest
—it also includes factors like taxes, insurance, and any additional costs tied to the location or condition of

the property. Here's what you need to know about what can influence your mortgage costs:

Homes in FEMA-designated flood zones, like Zone AE or VE, typically require Hood insurance, which lenders will
escrow into your monthly payment. Flood insurance costs range from $400 to $1,500 annually, depending on the

property’s zone and elevation. Your SRG agent can help you check a home’s flood zone as we schedule showings

PROPER TY TAXES
Your mortgage payment includes property taxes, which are based on the home'’s assessed value and local tax rates.
Homes in areas with newer infrastructure or better amenities may have higher taxes, and reassessments can increase

thQSE COSES Oover time.

. HC)F_-\_ T[Ei(?h ‘ PRIVATE MOR TGCAGE

association (HOA) may require monthly or annual [\!SLQf\N CE (PMD

If you put down less than 20% on a conventional loan, you'll

likel v need PMI, which adds 0.3% to 1.5%

fees for shared amenities or maintenance, which
are factored into your budget and lender’s

of vour loan amount
annually to your payment.

HOMEOWNERS INSURANCE

As part of the process of finalizing your home purchase, one of the important next steps is obtaining homeowners

approval. We mainly see this in Ocean Shores!

insurance. The reason this is necessary is that your mortgage lender will require proof of insurance before they can
move forward with the loan. To ensure you're ready to proceed, we recommend reaching out to an insurance broker or
company as soon as possible to get quotes for your home insurance policy. This will not only help vou secure coverage,
but it will also allow you to finalize the monthly payment amounts for your mortgage, including escrow (which covers
property taxes and insurance premiums). The sooner you can get those quotes, the sooner you'll have a clear picture of
vyour total monthly costs, which can help you plan for the closing and ensure everything is in place for a smooth

transaction, so we recommend to start the search during your inspection period

UTILITIES & MAINTENANCE  LOAN TERMS & INTEREST RATES
While not part of your mortgage. high utility costs or Your credit score, loan type (FHA, VA, conventional), and
deferred maintenance on older homes can affect your chosen loan term (15 vs. 30 years) can directly impact your

overall housing budget.

monthly payment.

By understanding these factors, you can plan for the true cost of homeownership in Grays Harbor. Your
SRG agent and lender are here to help you navigate these considerations and find a home that fits your

needs and budget!



LENDER LIST

We have worked with each of

these lenders extensively. Each

Guild

&mortaage

&

WENDY DEBORDE CRYSTAL SMITH

3, S e
Iremicr Adart

Guild Morrgage Lenders

Jo0-861-4230

have great options for all and
some have specialized options
for first-time buyers,

traditional (conventional loan)

: v '.‘
buyers, and other credit score - A
"L_ Rate
minimum requirements. R
JOHN VERHEYDEN RYAN BUNDY

Guild Morrgage. . g
N Guaraneeed Rare
(z06) 378-4490 ext. 490 A N T
200-731-2641

MITCH SMITH JACQUELINE HUDLOW DAMIAN FLORENO
Academy Mortgage Primary Residential Mortgage Canopy Mortgage

160-868-2010 360-791-369% (253) 377-7748
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Finding your dream home starts with a clear vision of what you truly want and need. By defining your priorities with your

SRG agent, we help vou find the perfect match and set up tailored listing alerts to streamline your search.

Priemary o rrsin foor

with e bl s

WHAT ARE YOUR ESSENTIALS?

Your needs are the non-negotiables—the features your future home

must have to work for your lifestyle. Consider the following:

LOCATION SIZE BUDGET FEATURES

When defining your dream home, consider the location (proximity
to work, schools, and amenities), size (bedrooms, bathrooms, and
square footage), budget (including HOA fees, taxes, and
renovations), and essential features like a garage, fenced yard, or

accessibility options.

DREAM BIG: WHAT ARE THE WANIS?

The extras that would make your home feel uniquely yours. These
are the details that align with your personal taste and preferences.

Consider:

STYLE UPGRADES OUTDOORS CONVENIENCE

Consider your dream home's style, such as Craftsman or mid-
century modern, along with upgrades like a gourmet kitchen or
hardwood floors. Prioritize outdoor space, like a deck or garden,
and conveniences such as smart features, an open floor plan, or a

home office.

Share your needs and wants with your SRG agent to streamline your search. We'll set up listing alerts to notify vou of homes

that match your criteria or budget, refine your search, and provide expert advice along the way. While a clear vision is key,

staying open to possibilities can uncover unexpected opportunities. Trust your SRG agent’s expertise to guide you to the

pertect home in Grays Harbor.
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Viewing homes with your SRG agent is simple and stress-free!
Most homes, unless vacant, require notice, so scheduling 2-3
days in advance is ideal to ensure your agent’s availability. If a
hot home hits the market, we'll do our best to schedule a
same-day showing. Simply text, call, or respond to your listing

alerts, and we’ll handle the scheduling!

Grouping tours is a great way to compare your top choices,
and follow-up tours are always an option if you need more
time to decide. Before any tour, we'll confirm the home’s
status, including offers or review dates, to ensure it’s still

available.
To make your search even smoother, keep these tips in mind:

1. Prepare Questions: Note questions about utilities, upgrades,

or HOA rules.

2. Keep an Open Mind: Small changes like paint or landscaping

could make a home perfect.

3. Review Disclosures: Your agent can spot potential concerns

ahead of time.

4. Time Your Tours Thoughtfully: Visit at different times to

gauge light and activity.

5. Include Decision-Makers: Bring kev people to initial tours to

save time.

6. Explore Virtual Options: Many homes offer video tours if you

can’t visit in person.

At SRG, we make finding vour dream home efficient and
enjoyable. Let us guide you every step of the way—just reach

out, and we'll take care of the rest!
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One of the biggest benefits of working with an SRG agent is their expertise in crafring winning offers and
navigating negotiations. By the time you're ready to make an offer, you've done the hard work: viewing
homes, securing pre-approval, and partnering with a trusted lender. Now, it’s time to seal the deal and

secure your new home!

When n'l;lking an offer, your SRG agent will guidc you tl‘lrough every dertail, including:

OFFER AMOUNT EARNEST MONEY CLOSING DATE

Determining a competitive A deposit to show your Selecting a timeline that aligns
amount based on market trends, commitment to the purchase, with both your needs and the
vour budget, and your interest in  which can strengthen your offer in seller’s preferences.

the home. the seller’s eyes.

We will tailor your offer to fit your

goals while making it as appealing

as possible to the seller. By

CONTINGENCIES DEC JEC STS - o
- ' - SPECIAL REQUESTS Lu‘ldcrst:mdmg your priorities and
Deciding on inspection, financing, Including any specific terms, like gauging your desire to secure the
and appraisal contingencies to repairs, seller-paid closing costs, or home, we'll craft an offer that
protect your interests while personal property requests. stands out in competitive
keeping your offer attractive. situations.

73105 %ﬂf a/Sﬁ'w\-gd/ aﬁw

1. Be Flexible: 1f pnssib]c, consider ;Ldjusting timelines or contingencies to :1|ign with the seller’s

PI'L‘FLEI'L'HL'.L’H.
2. IJICTL’LISL’ E&l]"ﬂ[_’sf }"I()HL",’.‘ A lll]'b‘Cl' carnest money d\_‘PUSil’ can dL‘]'l‘]ﬂ]lh’t]'ﬂl’C your seriousness as a i)Ll\'Cl'.

3. Trust Your Agent: Your SRG agent will lep you determine how to make your offer stand out based on the

Rpcci["iu home and seller’s situation.

Your SRG agent will also 1\'[.’!.‘1.) a close eve on the marker conditions Surrmmdiug the property, i1‘1::]udirlg
other potum'i:ﬂ offers or deadlines, to ensure your offer is umnptrtiti\'c and L'imc]_\_'_ Whether _\'ou*l'c ina
hiddirlg war or a more .\:t1':1ightﬂu‘\\-‘;n'd transaction, our expertise ensures _\'ou"l] navigate the process with

confidence and clari £y
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Once your offer is accepted, the next step is hiring a home inspector (unless you waive the inspection) The home
inspection is one of the most important protection steps for you as a buver. It is a professional evaluation of the
property’s condition, covering its structure, systems, and potential issues, giving you confidence before finalizing the

purchase.

INSPECTION COST $400-$500. PAYABLE AT THE TIME OF SERVICE.

We will schedule this within 1-2 days of the accepted offer!

. Attending the Inspection . After the Inspection
You're encouraged to attend and ask questions, but Within 24 hours, vou'll receive a detailed report via
your SRG agent will always be there to ensure email. Together with your agent, you'll decide
everything goes smoothly. whether to:

= ;{\CCEpt I:l'l(f home as-is.
= Request l‘li"p:.liI‘S Or CONCessions.

- Walk away if major issues arise.

. What if major issues are found? . Negotiating Repairs or Concessions
For concerns needing further evaluation (e.g., Your agent will handle negotiations with the seller,
electrical or plumbing), your SRG agent will working to reach an agreement that fits your
coordinate experts to provide additional needs.
information.

Home inspections are a critical step, and your SRG agent will guide you every step of the way, ensuring

you're informed and confident in your decision.

&

HOW LONG DOES THE WHAT DOES THE CANI WAIVE THE ARE THEY REQUIRED
INSPECTION TAKE? INSPECTION COVER? INSPECTION? FOR EVERY LOAN TYPE?
Typically, 2—4 hours, [t includes the home’s While waiving the No, inspections aren’t

depending on the size structure, roof, inspection can make your required for most loans,
and condition of the plumbing, electrical, offer more competitive, but they're highly
home. HVAC, appliances, it's a significant risk. Your recommended for your
and more. However, SRG agent will discuss protection as a buyer.
inspections are the pros and cons with
limited to what’s you before making this

visible and accessible. decision.
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ZWJC
INSPECTORS

All inspectors we recommend are
licensed in the state of
Washington to conduct home
inspections. You ultimately decide
who you'd like to use - we have

used them all very succcssfully!

*licensed as of Jan 2026

(M

EDGGS\
JUSTIN KANGAS
Capstone Inspections Boggs Inspection
360-520-0005 ';()()~234—I($87‘

/N

REDI-NESS HOME INSPECTIONS, LLC

Reliable. Kasy. Detailed-fnspections

CARTER NESS

Redi-Ness Home Inspections

360-470-8910

Inspection Services LLC

BOB LUTZ

Lurz Inspection Services

360-581-3729

™)

_— ™
— > |

HOME INSPECTIONS

SHANNON RUSSEL

Prime Home Inspections

253-678-8910
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The home appraisal is an essential step in the buying process, ensuring the property’s value aligns with
vour purchase price. Conducted by a licensed appraiser, it provides an objective evaluation based on the
home’s condition, location, and comparable sales in the area. Appraisals are typically ordered by vour
lender within 1-2 weeks of an accepted offer and are required for most financed purchases. The
appraiser’s on-site visit takes 1-2 hours, and the full report is typically completed within 3-7 days,

giving both buyers and lenders the confidence to move forward.

The appraiser evaluates several factors, including:

* Condition: The home’s overall state, including the structure, roof, plumbing, and electrical systems.
* Comparable Sales (Comps): Recent sales of similar homes in the area.

® Features: The home’s size, layout, upgrades, and special features like pools or finished basements.

® Location: Neighborhood trends, proximity to amenities, and overall desirability.

The lender will tell us when the appraisal is
received. The majority come in “at value” with no
work conditions. If there are any conditions, like
replacing a piece of rotten wood, touching up
peeling paint, etc., we work with the seller(s) to
have them addressed before closing. If the

= appraisal comes in below value (aka below agreed-

|you upon purchase price), there are a few options:
||_0m\

* Seller comes down to appraised value
* The buyer bridges the gap with cash down

o We meet somewhere in the middle

We will cross this bridge in more detail if it
occurs. Low appraisals seem to happen approx. 5%

of the time.

The appraisal costs ~$1,000-1,200 and is part of

|LIKE MY the “closing costs” to buy. Most lenders don’t

|NEXT - S it fr
|CLIENT | ILL]LLII‘L _\,OU. Lo pd_\_- 1C Lip ront.

DO ALL HOMES REQUIRE ONE? WHAT IF IT COMES IN TOO HIGH? CAN YOU ATTEND THE APPRAISAL?

Yes, for most financed Good news! If the appraised While buyers don’t usually
purchases. However, cash value exceeds vour offer, you'll attend, your SRG agent ensures
buyers or certain loan types have instant equity in your new the appraiser has all relevant
(like waivers on some home. information, such as recent
conventional loans) may skip upgrades or unique features of

this step. the home.



The Final W

The final walkthrough is an important last
step before closing on your new home. It’s
_\_"fﬂ_ll‘ Opporrunit_\_-' Lo ensure Eh.’.l[ C\-’Cl‘_\-’tl’liﬂg
is in the condition you agreed upon and
that any negotiated repairs have been
completed. While it's not a time to reopen
negotiations, it is your chance to confirm
that the home is ready for you to take

ownersh ip.

During the walkthrough, youlll check for
several key things:

®  Repairs: Verify that all agreed-upon
repairs from the inspection or contract

have been completed.

* Condition: Ensure the property hasn't
been damaged since your last visit.
. Appliances and Fixtures: Test
appliances, faucets, light switches, and
other systems to confirm they're

working as expected.

*  Personal Belongings: Make sure the
seller has removed all personal items
and left the home clean and move-in

ready.

The walkthrough gives you peace of mind,
knowing that the home is in the condition
pmmiscd, If you discover any issues, your
SRG agent will guide you on next steps,
which might include postponing closing
until the issue is resolved or requesting a

credit from the seller.




Final lender ;lppm\';ll is the final cl'mckpoint in the
hmnc—hu_\_'iug process, ensuring c\-'m‘_\'thing is in
place before you officially close on your new home.
Once your offer is :lccuptcd and the ;1ppr:1is:1| is
complete, the lender conducts a detailed review of
your financial documents and the property to
ensure all loan requirements are met. This includes
\-'{_‘l'il':\'il'lg your income, credit, assets, and
employment, as well as confirming that the

appraisal supports the loan amount.

It’s important to maintain financial stability
durirlg this pcriOL'l—-;l\-'n"rid |:11‘gc purc|1:lscs or
changes in employment that could impact your
approval.

Final lender approval is a critical milestone that
brirlg:& you one step closer to receiving the kc_\-':{ to
your new home. Your SRG agent and lender will
guidc you thl'()ugl“l this process, ](L‘cping C\-'Cr_\_'t]ling
on track so you can move confidently toward

c]m‘ing and (‘r\\-'ncrship.

FINAL LEND:
APPROV A

The (a8t Step Bedore
Clesing

]
-
—

S
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What You Need to Know About Closing on Your Home as a Buyer

Closing day is the final step in your home-buying journey, and it's
when the property officially becomes yours. Here's what you need to

know about the process:

. Signing the documents
A few d;l_\'s before your closin g date, the escrow com pany will
contact you to schedule a signing appointment. This is when
you'll review and sign all the necessary documents, including
loan paperwork and the deed. Make sure to bring a valid photo
ID and any rcquirc‘d funds for Closing COosts (usuu”_\_' wired or in

the form of a cashier’s check).

. When do you get the keys?
Once the transaction is complete, the county will officially record
the transfer of ownership. This typically happens on the same day
as signing, often in the late afternoon (usually between 2-4 PM).
Once the recording is confirmed, your agent will hand over the

keys, and you'll officially own your new home!

. Tips for a smooth closing
* Stay in Touch: Keep your phone ]1;[11d)' leading up to closing
day in case the escrow company or your agent needs to
confirm details.
* Double-Check Funds: Verify the amount you'll need to bring
to closing and the correct wiring instructions to avoid delays.
* Plan for the Afternoon: Most transactions record in the late

afternoon, so plan to get your keys closer to 4 PM.

Closing on your home is an exciting milestone! While the process
involves some p;lpcr\\-'or]i, your SRG agent and the escrow team will
ensure everything goes smoothly, so you can focus on celebrating this

major achievement. Welcome home!



GRAYS

HARBOR’S HO

ME

@wﬂ(z/

WHSES
=

l

“ o |- 7 ~ R
CLEANERS

Two Peas in a Pot (360) 580-0270
Puddles of Bubbles (360) 581-2285

|

Sarahi Torres (516) 582-7387

PAINTIN

Reberto Eden (360) 888-3154

o
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Schumacher Electric (360) 470-8631
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REALTY GROUP

%77 MOVING COMPANIES

Don't really want to do the heavy I]ftmg? Try
these outfits for all of your moving needs!

Grayport Transfer and Storage Co (360) 532-9532

College Hunks Hauling Junk & Moving (360) 295-9591

PEST CONTROL
Sunrise Pest (888) 376-8195
Terminix (360) 268-0106

LANDSCAPING

Lopez Landscaping (360) 581-0663
Hector Juarez (360) 591-9722

Beacon Pest Control (800) 300-2752

Nyman Electric (360) 209-3842

Jack Broadhead (509) 319-1390

Maneman Electric (360) 942-6185

ELECTRICAL

PLUMBING

Harbor Rooter (360) 286-6046

Looks Like New Painting (253) 349-1801

Buck Electric Grays Harbor Plumbing

(360) 289-4626



Contractors

The solution to your renovations! Small or
large jobs, these g Ii;uva can get you anctlv
what you are looking for and manage ic!

Spivey Building Co. (360) 268-8353

West Satsop Contracting inc.(360) 581-0374

JATS Construction (360) 712-1150

HVAC

If you have a furnace/mini-split, consider
hava them inspect the system every 1-2
years.

Robbins Air (360) 538-7003

Sunset Air (360) 323-2691

Hanson Mechanical Systems (360) 470-3993

ROOF

Great to get a look-over once
every few years for any repairs,
moss removal, ecc.

Roof Doctor (360) 533-0314
Supreme Roofing (360) 206-8238

Top Weather Roofing (360) 870-7205

DOORS

House doors, garage doors, you

Over Head Doors (360) 485-0846

Hung Right Doors (360) 753-2222

CHIMNEY

Santa can't come down it if it
isn't clean, r 13311t" At least once
every few years.

Chimney Techniques (360) 532-5959

WINDOWS

We all love old windows until
name it. winter. Repairs or new install
options below!

Glass Doctor (360) 637-4813

GUTTERS

These bad 1)0\\ can't pu\ll wiater
away from your house if they're
logbcd or non-existent.

LT Gutters (360) 972-9620

FOLLOW US

Moore Glass Co (360) 951-6114



Congratulations on the purchase of your new home! &
This is an incredible milestone, and we couldn’t be more excited for you as
you take this next step in your journey.
Thank you for trusting us to guide you through this process. It has been an
absolute honor to represent you, and we're gmtcful for the opportunity to be
part of such an important chapter in your life. Watching you find the perfect

home and hclping make it yours has been so rewarding.
We know that buyin
w.

g a home is more than just a transaction—it’s the start of
new memories, milestones, and dreams. We're so proud to have been by your
side to help make it happen.
Welcome to your new home, and cheers to all the happiness and adventures
ahead! If‘},-'ou ever need anything in the future—whether it’s advice,
recommendations, or just to say hello—we're always here for you.

Warmest wishes,

Norm & Maggic L.

nd Spivey Group

cgan an Fevin orally awesome and recommend . l. ey dad
Mle At ar _l 5 y \'liT‘Il\' 7S Megan was an '.1.1%’,\‘1. we Co i ‘“. hav
;] ]ml ol I"'l 5‘\.\ was very L‘1L|I|_'1i w !‘L‘pllcd o all ot
E Lo - She also was . a2

+ g wirholt her. S % Thank you Megan

h1 s Pl \fl‘-:‘-inn;\] and down o carth. Thank ¥ cgan
messages profess

; Meghann G.

-deeable, and supef
! Prompt \\\'\".ln'l)’.l_'d_kn\\\\"lu{{.,t able, an ¥
l IH"-\IT\' was :\\\'L‘_\'\\I“L‘. TOI Pt kS

1 acess so smooth
; 1 the whole process 0§
: - pade the wio
pcr::nn;\hk. She m

CLIENTS
ARE
SAYING

Picror 1 '\"*‘Iilldﬁ 1
¢ loved havin (hris Pierog as our l'L"-l]E\‘I.]].lL LR ..1. and
L“.hl \:\ L : 4 ‘L.' L.. us Chroug - whole process..

\'\l ible and stay d with us hrough the Wil !
. 4 3 5 T cb

. v e 1
S ELLING QFFIU IN GRAYS

< hio J n nd =¢ o
ATy AT emts by 2 1l
<h ErON T AT

Tamara R.

WE § HOMI EOR il o fin nive pa a[eu) kind i 1'\1"L.~.|n|]'.1l
El B A 3 - Reeality pre \"ldcd 4 kind ana protess
B i L I From spart i finish Spivey he 1y P i e sl
- t hor off il . v pndersroo g selling our house = nd p \IH L.L
: HOMES F R/ Thev <tood Our in sell g i i ]ll\]
; i wher office m o ream. They u d ...\.\. A ) ik e ol highl
W G mrore hones dhiam Ay OFACE o 5

e meeds:
] oo For your real estate nece
FAST, re ~ommend you check ut Spivey for you
I : o . 3 C %)
OUR HOMES \\H.I. y ;
Loser -0 Fastey in 202

} i
SR helped seller

MOST Bl

verage 11 showin

YERS IN THE POOR
A Mon ©

v average o 15

o

ke price



